
Section IV – Proposal Preparation & Formatting Requirements, Page 17: TAB B – Management 
Summary (Limit 10 pages). Include a management summary which provides an overview of proposed 
services. Vendors should emphasize why their proposal is best suited to meet the needs of the District. 
TAB C – Offering Summary (limit 5 pages). Include a summary of your offering; an overview of services to 
be provided to the District. 

Question: Both Tab B and C appear to request the same information—an overview of services. 
Please clarify the difference of information required between both tabs. You may organize the 
information in your management summary/offering summary however you like. If you do not 
need to use Tab C, please refer back to Tab B. These tabs are offered as a way to organize the 
information in a way that best suits your company. 
 

Section II, Sub-section 2.3, Page 16 and 17: Supply in detail the process/response for each of the 
following questions/prompts (if not detailed elsewhere). 

Question: Please clarify which tab the District prefers that Vendors provide their responses to 
questions noted under sub-section 2.3. Tab B 
 

Section IV, Proposal Preparation & Formatting Requirements, Page 17: Tab E – Pricing 
Question: In order to provide accurate pricing, please provide the number of schools and 
number of students in grades 2-8 that will use the assessment. 100 schools, 6000 students 
Question: In order to provide accurate pricing, please provide the number of staff members that 
will need to be trained. 35 
Question: What training methods does the District prefer—onsite, online, train-the-trainer? All 3 
would be preferred. On site one time, with ongoing online training is preferred. 
 
 

General Terms and 
Conditions, IX.D Delivery 
(p. 9) 

Title and risk of loss shall 
pass to the District upon 
inspection and acceptance 
by the District at its 
designated point of delivery, 
unless otherwise specified in 
the Special Terms and 
Conditions. 

Would the District be open to negotiating a 
commercially reasonable license to use Vendor’s 
assessments in the Special Terms and Conditions?  
Vendor licenses access to its assessment system, 
instead of passing title to its subscribers. No 

General Terms and 
Conditions, XI.A 
Termination of Contract 
(p. 9) 

The District shall be the sole 
judge of non-performance. 

Would the District consider an independent arbiter 
of whether the Vendor has performed?  No 

 

Additionally, will the District provide notice and an 
opportunity to cure alleged defects in performance 
prior to termination?  This notice/cure process 
seems to be addressed in “Deficiencies in Work to 
be Corrected by Vendor” (pg. 11), but there seems 
to be a conflict between the two sections. Vendor 
has 10 calendar days after issues are reported by 
the manager of the project. 

Special Terms and 
Conditions, Insurance (p. 
12) 

Pollution Liability:  

{IF you have any pollution 
exposure} 

Please confirm this coverage is not applicable 
under the resulting contract. This is not applicable 
for testing materials. 



Special Terms and 
Conditions, Confidential 
Information Belongs Solely 
to the District (p. 13) 

The District's Confidential 
Information and all other 
confidential information and 
data relating to the District's 
business are the District's 
exclusive property 

4. Please clarify that the District’s 
Confidential Information does not 
include the assessments the 
Vendor licenses to the District or 
the non-personally identifiable 
metadata generated during 
assessment administrations? Open 
Records.   

 

Disclosure of Information to the 
District 

 

The Vendor understands that the 
information provided to the District in 
response to a Request For Proposal 
(“RFP”), a bid or under an agreement 
or contract between District and the 
Vendor, may be subject to release, 
inspection or disclosure upon request.. 

 

“Information,” shall include any 
confidential or non-confidential 
information which: (a) belongs to the 
Vendor; (b) is of a scientific, technical, 
clinical, business, financial, marketing, 
corporate, specialized or other trade 
secret; (c) has value to the Vendor; (d) 
has generally been considered and 
treated by the Vendor as confidential 
prior to the time of disclosure; and (e) 
is clearly identified as “Confidential” or 
“Proprietary” when disclosed to the 
District. Information shall not include 
any information which: (a) at the time 
of disclosure is in the public domain 
(whether or not any of the parties 
knows that the information is in the 
public domain); (b) after disclosure is 
published or otherwise becomes part 
of the public domain in any manner 
other than by the District; (c) was in 
the possession of the receiving party at 
the time of disclosure by the District as 
evidenced by competent written 
documents; or (d) was independently 
developed by the receiving party as 
evidenced by competent written 
records. 

 

It is presumed that any Information 
provided to the District is a public 



record and is subject to inspection, 
further disclosure and release by 
lawful subpoena, government 
regulation, court order, lawful purpose 
or as requested pursuant to the 
Colorado Public (Open) Records Act 
(Colo. Rev. Stat. sec. 24-72-204, or as 
amended later), except any 
information that is recognized as 
confidential, qualifies as exempt or is 
protected by the applicable state and 
Federal law, the District will not 
disclose; provided, however, when it is 
reasonably practicable to do so under 
the circumstances, the District will 
make an effort to notify the Vendor of 
the impending release of records in 
order to provide the Vendor an 
opportunity to challenge the release of 
the requested information. Barring the 
receipt of a legal order or decree 
prohibiting the District’s disclosure of 
the requested information, the 
information will be released to the 
requesting party as the law requires.  

 

Nothing in this provision shall be 
construed to create a legal duty or an 
obligation or a liability for the District 
or its employees, officers, agents or 
assigns to act or pursue any claim, 
defense, cause of action, or legal 
process on the Vendor’s behalf. The 
Vendor further agrees to defend, 
indemnify and save and hold harmless 
the District, its employees, officers, 
agents or assigns against any claim, 
judgment, damages and legal expenses 
and costs, including any attorney fees 
awarded to a third party or incurred or 
a court may order to pay because of a 
lawful release of the requested 
information by the District.   

 



Special Terms and 
Conditions, Work Product 
(p. 13) 

The work product generated 
from this analysis shall 
become the property of 
Denver Public Schools. 

Would the District be open to negotiating a 
commercially reasonable license to use the 
Vendor’s assessments (including any portion of the 
assessments deemed Work Product) in lieu of 
taking ownership of the Work Product?  The 
Vendor licenses access to its assessment system, 
instead of passing title to its subscribers. This 
would be part of the contract negotiations. 

Special Terms and 
Conditions, Deficiencies in 
Work to Be Corrected by 
Vendor (p 11) 

The Vendor shall bear all 
costs of correcting such 
rejected work.  If the Vendor 
fails to correct the work 
within the period specified in 
this Solicitation, the District 
reserves the right to place 
the Vendor in default of its 
contractual obligations, 
obtain the services of 
another vendor to correct 
the deficiencies, and charge 
the Vendor for these costs, 
either through a deduction 
from the final payment over 
to the Vendor or through 
invoicing. 

Would the District be open to negotiating a 
commercially reasonable warranty and remedy in 
the alternative to the remedy provided in this 
provision? This would be part of the contract 
negotiations. 

Special Terms and 
Conditions, 
Indemnification provision 
(p. 11) 

The successful Vendor shall 
indemnify and hold the 
District harmless from any 
and all claims, liabilities, 
losses and causes of action 
which may arise out of the 
fulfillment of the Vendor’s 
contractual obligations as 
outlined in this 
Solicitation.  The Vendor or 
its insurer(s) shall pay all 
claims and losses of any 
nature whatever in 
connection therewith, and 
shall defend all suits, in the 
name of the District when 
applicable, and shall pay all 
costs and judgments which 
may issue thereon. 

Would the District be open to negotiating a 
commercially reasonable limited indemnification as 
an alternative to the indemnification provided in 
this provision?  This would be part of the contract 
negotiations. 

1. We recently submitted a response to Denver Public Schools' RFP # BD1726, for an Interim Assessment 
System which required assessments for K-8 math. Would Denver Math Fellows consider utilizing the contract 
awarded through that RFP to meet their needs for assessing student growth? No. This is completely separate 
and has a different scope. 

2. What is the budget for the requested assessments? None set. 



 

3. 1.      On RFP page 6, part B.2, states: “Furnish one complete copy of your Proposal on a CD/ROM 
disk or furnish the copy on a portable storage drive device (thumb drive) along with the master 
paper copy. The District will distribute this electronic version for evaluation. Please ensure that 
this copy is complete and accurate and includes all proposal content, descriptions and pricing.” 
However part C on that same page specifies: “Banks will need to segregate the Pricing/Fee 
Schedule in a separate tab from product summary or on separate CD/ROM or furnish the copy 
on a portable storage drive device (thumb drive) when responding to the pricing and fee 
schedule so that the technical proposal can be evaluated without consideration of the price or 
fee proposal. Pricing on CD/ROM or thumb drive must be in an unprotected Excel format.” 
Should bidders include their pricing with the technical proposal, or should pricing be provided 
separately? If possible, a thumb drive is preferable. Bidders may include in their technical 
proposal with a separate copy of the pricing proposal provided via thumb drive or CD/ROM. 

4. 2.      Regarding RFP page 13, Insurance Certification: Should bidders include a copy of their 
insurance certificate with their proposals, or is this only required after award? Preferred that 
you submit certificate now. 

5. RFP page 15, section 1.1, general questions: 

6. How many students at each grade 2-8 will use the selected program? 6000 total 

7. How many staff and teachers will require training and professional development? 35 

8. When does DMF seek to begin professional development? August 2015 

9. RFP page 15, section 1.3 states: “The program will administer one diagnostic and three growth 
assessments per year for every one of the 46 schools in the program and in partner schools 
(optional).” So that bidders may provide appropriate pricing, how many optional partner schools 
may implement the program? Up to 55 

10. RFP page 15, section 2.1, Mandatory Requirements:  

11. The RFP states: “The assessment system must have functionality for multiple instructors to 
access the data of similar students.” Please clarify this specification. Does it refer to the ability to 
assign multiple instructors to a single student?  Yes, multiple instructors to each student. 

12. The RFP also states: “Assessments will be easy to access and the online system and printed 
assessments will have a clean, modern look and feel.” Are printed assessments a pass/fail 
requirement of this solicitation? In other words, will the District consider an assessment that 
does not include a paper/pencil version? Printed assessments are not required. 

13. RFP page 17, section IV, specifies that “Tab A” is limited to one page (the completed cover page 
provided on page 3 of the RFP). However, section 2.1 on page 15 specifies that “All Vendors 
shall state in their proposals (TAB A) that they meet the following qualifications. Failure to make 
such a statement will cause a Vendor's proposal to be rejected.” As one page is not enough to 
provide a point-by-point response to the mandatory requirements specified in section 2.1, 
where should bidders provide that narrative? Or is only an affirmative statement required (and 
no point-by-point explanation)? Please keep Tab A the designated one page. Tab B and Tab C 
may be used for your Management Summary and Offering Summary.  



14. RFP page 17, section IV: Should bidders include the words “Tab A”, “Tab B”, and so on for each 
binder tab, or is “Cover Sheet”, “Management Summary”, etc. sufficient? Please include “Tab 
A”, “Tab B”, etc… 

15. RFP page 17, section IV, Tabs B and C: 

16. Please clarify the difference in desired content for these two tabs. The descriptions sound quite 
similar.  The organization of the Tabs B and C will be up to the vendor and the information they 
choose to enter. 

17. Please clarify in which tab bidders should include point-by-point responses to RFP section 2.1, 
2.2, and 2.3. Tab B 

18. RFP page 18 states: “Vendors who qualify their offers by requiring alternate contractual terms 
and conditions as a stipulation for contract award must include such alternate terms and 
conditions in their offers.” Where should bidders include this information? May it be appended 
to the cover page in Tab A or will that violate the 1-page limit? Add either to Tab B or C with 
explanation. 

19.       What is the anticipated contract start date? July 2015. 
 


